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1991 INDEX 
THE COMPUTER MARKETING NEWSLETTER 


SALES/MKTG EXEC EARNINGS BY COMPANY REVENUE LEVEL 
EVALUATING APPLICANTS THROUGH HANDWRITING 
ALL YOU WANTED! TO KNOW ABOUT SOFTWARE PRICING 
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RECENT DOMESTIC JBM SALES PRODUCT BONUSES 
COMPETENT VS OTHER TYPES OF SALES REPS 
OUR INDUSTRY’S LEADING 1990 STOCK PERFORMERS 


VAR AND RESELLER SALES COMPENSATION 

THE IMPORTANCE OF PRODUCT PLANNING 

A LOOK AT INTERCONNECT 1990 PERFORMANCE 
MORE ON SOFTWARE PRIDING TRENDS 


TELESALES FOR IBM MIDRANGE PCM SYSTEMS 

DIRECT DECK MARKETING: PLAYING YOUR CARDS RIGHT 
IBM 1990 REVENUE DISTRIBUTION TRENDS 

HOW DO YOU DIAL 1-800-RS/6000? 


ROUNDUP OF SALES COMPENSATION DATA 

AVOIDING THE PITFALLS IN BENCHMARKING 

TOP 50 GENERAL PURPOSE INSTALL BASES 

OVERVIEW OF NCR’‘S SALES/MARKETING ORGANIZATION 


DECISION DATA’S FY91 SALES COMPENSATION 
TELESALES & TELEMARKETING VS VOICE MAIL & THE ACD 
IMPROVING ON FAULT-TOLERANT OLTP SYSTEMS 
COMPUTER ADVERTISING IS NOT ON THE DECLINE 


IBM MIDRANGE IR SALES COMPENSATION 
SOME TIPS ON JOB HUNTING 
TOP 50 FY90 EARNINGS AMONG SALES/MARKETING EXECUTIVES 


OVERVIEW OF AST’S SALES COMPENSATION 
A REVIEW OF SALES TIPS AND TYPES 
RUNNERUP 50 EARNINGS AMONG SALES/MARKETING EXECUTIVES 


UNISYS’ 1991 SALES COMPENSATION PLAN 
OVERVIEW OF SALES COSTS & EXPENSES 
CORP SLS/MKTG EXPENSES - MIDRANGE/MAINFRAME-RELATED 


OVERVIEW OF IBM’S 1991 SALES PLANS 
MOST RESELLERS CAN’T SELL YOU PRODUCTS 
CORP SLS/MKTG EXPENSES - PC/SMALL SYSTEM-RELATED 


IBM’S 1991 MAJOR SALES PLAN DETAILS 

THE HIRING & FIRING PROCESS - REVISITED 
TOP 50 GENERAL PURPOSE U.S. INSTALL BASES 
SALES COMPENSATION PLAN DEVELOPMENT 


SIEMENS/NIXDORF 1991 SALES COMPENSATION 


HOW TO TELL IF YOUR COMPANY IS IN TROUBLE 
THE INSIDER’S REPORT ON COMDEX/FALL - LAS VEGAS 
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COMPUTER MARKETING 


Dear Client, 


On the other side, are listed the feature articles that ap- 
peared during 1991 in the highly respected The Computer Marketing 
Newsletter - the original and exclusive computer industry sales/ 
marketing news source published since 1977. But, that’s not all 
that appeared in Computer Marketing during 1991. 











Every month, Computer Marketing delivers to you: 





* HOT FLASHES - Insider News and Happenings 
FOR SALES EYES ONLY - Vendor Sales Compensation Data 
THE DATA BANK - Selected Industry Data 
THE MANAGER’S FILE - Sales/Marketing Management Aids 
BRIEFS & SHORTS - A Roundup Of Events & Things 
DISTRIBUTION CHANNELS - Reseller & Vendor Deals/News. 
OPPORTUNITIES - Career (Management Only!) & Business 
PEOPLE & PLACES - Troop Movements Around The World 
Yes, we always have back issues - all the way back to June 
1977! Back issue prices are as follows: 


* For subscribers - $17 each (for U.S. addresses) 
$19 each (for non-U.S. addresses) 





* Non-subscribers - $25 each (for all addresses) 





Enclose your check payable to MV PUBLISHING, INC.. Box 1790, 
Newport Beach, CA 92658. VISA, Master Card, Diner’s Club, Carte 
Blanche credit cards are accepted (Sorry, no Discover or American 
Express). For faster service call us at 714/557-6200, or, FAX us 
at 714/557-4390. 


Sincerely, 
The Publishers 
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